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NEWS

Visions for Greater Volumes

Dalegales altending the CQuarry
Products Association s Asphalt 98
conference in October were told
the asphall industry can develop
and improve its market share
beyond the millenniurm.

Tarmac Cuarry Products Chief
Operating Officer Bill Bolsover
presented several key oppartuni-
ties and challenges that asphalt
producers and their suppliers
must tackle lo counteract falling
sales volumes. Bolsover called for
a positive approach to the indus-
trys current predicament, which
he said wil only be averted if
asphalt suppliers provide a betler
service to the customer and look
to new markets for their products.

Ourindustry needs lo changeif
it is 1o develop, said Bolsover

The output of asphalt in the UK
has dropped by 30% since 1893,
and the trend in the near fulure is
likaly 1o continue steadily down-
wards. We cannot rely on
increases in road maintenance for
a significant recovery.

But the future can be bright. If
we produce better products and
provide a beller service to our

clients in conjunction with better
cost controls, public relations and
environmental practices, we can
improve our businesses without
chasing volumes.

Bolsover showed delegates the
potential profits of adveniurous
marketing by demonstrating the
gains that could be gleaned from
other markets such as rail track
ballast, flooring, agricultural uses
and dams and reservoirs.

We have a product that is both
flexible and rigid, hard wearing,
waterproof and  resistant  to
extreme changes in climate. If we
can exploit just a small percent-
age of each alternative market,
the opportunities for asphalt are
vEry good

Bolsover also called for greater
investment in research and devel-
opment, which he said will be cru-
cial for developing new products
and expanding into new markets
in the future.

Customers should get a service
more in tune with their needs, said
Baolsover, with mobile and cold mix
plants, mini deliveries and local
collection outlets being the future

for asphalt supply. He also said
suppliers must strive to change
the image of their productto one of
technical sophistication by effec-
tive branding so that the black
suff preconceplions may be
wiped out and a foothold gained in
other markets.

ARC Technical Director Chris
Curtis gave a joint presentation
with TQPs Technical Direclar
Colin Loveday on highway main-
tenance, which was followed by
an overview of current develop-
menis in the off-highway market
by Bardon Aggregates Technical
and Development Director Pau
Phillips.

Curtis and Loveday empha-
sised the importance of customer
focus in highway mainienance.
The customer, they pointed out, is
the road user who wants good
roads well maintained with a mini-
mum of disruption. We are now
providing a betier service to the
public through the use of new
innovalive materials that have
long life, are quick to lay and pro-
vide quieter and safer roads, said
Curtis.

Hunter new head tor RBA

Willie Hunter

Willie Hunter, Sales and Market-
ing Director of bitumen producer
MNynas LIK AB.has taken over as
Chairman of the Refined Bitumen
Association (RBA), succeeding
Tim Green from September
Hunter has over 30 years expe-
rience in the road construction
industry. After starting his career
in the mining industry, Hunter
moved to civil engineering in
1971 when he began working for
Tarmac and later for Tarmae sub-
sidiary Briggs Oil, which was
acquired by Nynas AB in 1932,
The RBA is the trade associa-
tion for the UK s six bitumen sup-

pliers who between them pro-
duce nearly all of the countrys
bitumen, 85 per cent of which is
used in road maintenance and
construction.

The RBA is a key voice in the
road maintenance and construc-
tion industry. Under my chairman-
ship it will continue, among other
activities, to campaign for better-
maintained and safer roads. In
addition, we will push for the wide-
spread use of modermn asphalts
which ameliorate environmental
problems such as traffic noise and
provide value-added solutions for
road maintenance. said Hunter.
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TQP Chief Operating Officer Bill
Bolsover called for a positive
approach to counteract falling
sales volumes at Asphalt 98.

Super Agency, Local Author-
ity and Design, Build, Finance &
Operate maintenance contracts
have transferred responsibility
for performance management to
suppliers, and exposed clients (o
aminimum of risk, said Loveday.
This and the use of technical
back up, guality assurance and
proprietary products is maximis-
ing client confidence, he added.

Clients are locking for value,
safety and performance, said
Phillips. In the off highway appli-
cations market, the partnership
ideology has been used to
develop specialist materials and
risk/reward sharing relationships.

The necessary products are
available, but securing the
required funding for maintaining
our roads is proving difficult. We
will be addressing this problem by
campaigning for the ring fencing
of Government and local authority
funds for road maintenance.

A Member of the Institute of
Asphalt Technology and the Insti-
tution of Highways & Transporta-
tion and a Fellow of the Institute of
Quarrying, Hunter was previously
Chairman of the Road Emulsion
Association (REAL) and a commit-
tee member of the Road Surface
Dressing Association.
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Modern Asphalts and New Civil Engineer present....

The first Modern Asphalts Conference —

MEETING NEW DEMANDS

What operators and users now want from their infrastructure....

What asphalt material specialists can supply.....

Highway ownership, management and
operation is evolving into something far
removed from traditional practice. Airfield
owners are looking for new pavement
technology. Sports facilities, industrial estales,
bus depots. parking areas all require a new
generation of materials. Contaminated land
needs treatment. The challenge of meeting
new demands falls largely on specialist
materials producers and civil engineers.

The first Modern Asphalts Conference will
provide a relaxed forum where interested
parties can learn from one another and keep
their companies at the culling edge of
business.

I you would like to receive more information about the
event please photocopy this form, complete and return to
the address below. Full conference information and a booking
form will be with you in

early January.

leading personalities will discuss

e New demands of owners, operators and
users of Britain's asphalt infrastructure

e New malerials technology to meet
changing needs

e New legal and safety obligations on
materials suppliers and users

o New ways lo improve the environmental
benefits of asphall

Just book the date in your diary now
3 March 1999.
Price of the event will be £250 plus VAT.
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MODERN ASPHALTS CONFERENCE — MEETING NEW DEMANDS

| am inferested in attending the Conference on 3 March 1999, Please send me further details.

151 Rosebery Avenue, London ECTR 4GB

Please return this form o Anna Gosnell, Modern Asphalts Conference, Emap Construct,




